
 

 

 

THE LEVY GROUP 

Home Selling Time Line 

A 

Choose 
your Agent 
& Company 

Sign a Listing 
Agreement 

Prepare the 
Home for Selling 

- De-Clutter 
-De-Personalize 
-Clean 
-Make Minor  
Touch-ups Etc.  

Check for 
Open/Expired 

Permits 

Go to the City or 
County to Run the 

Search & get cleared 

B 

Start Marketing 

The property 

Start Our 
Extensive 
Marketing 

Plan 

The Showings 
Begin 

We Find an 

Interested Buyer 

Start Receiving 
Offers 

The 
Negotiation 

Begins 

Offer Gets 

Accepted 

The Inspection 
Period Begins 

After 
Inspections 

C 

Attorney Should 
Get Involved 

Seller must let 

Attorney/Closing 

Agent know if they 

are not going to be 

present at closing 

Buyer’s start the 
loan process with     

the mortgage 
company 

Appraisal gets ordered 

and Title Company 

starts working on the 

paper work 

The commitment 
should be 

received soon 
 

• Get Started

Sellers

• Get Busy Selling the Home

Realtors

• It’s in the hands of the Mortgage & Title Company 

• This process usually takes 4-8 weeks                           
( it varies in all transactions) Buyer's Mortgage & 

Title Company

Final Moving out 
Preparations should 

be in place 

Final Walk Through 

* This is an estimated timeline based on past closings, all dates may vary 

Final move 
out, should 
take place 

prior to 
walk-through 

Home should be 

cleaned ready and 

garbage thrown out, 

Keep utilities on, 

Maintenance of the 

home is important 

(grass, pool kept up)  

Funding & 
possession of keys 
usually take place 
the next business 

day 

Closing Day Possible 
Renegotiation 

May Occur 


